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Détail de l'offre : Sales Development Representative

Recruteur
Référence 17751BR
Titre de I'offre Sales Development Representative
Description de la mission Department
The position is part of the Moody's Analytics Global Sales and Customer Service Group.
Job Description

The Sales Development Representative is responsible for assisting with the growth of our
sales pipeline through lead generation and inside sales activities within our core credit and
research business working with our award winning products.
Drive sales growth by sourcing new sales opportunities through inbound lead follow-up and
outbound cold calls and emails
Route qualified opportunities to the appropriate sales professional for further development and
closure
Perform introductory online demos to prospects and educate them on the benefits of Moody's
solutions
Design and deploy focused sales campaigns aimed at expanding Moody's presence and brand
in specific market niches
Conduct research to develop target account contact information and account intelligence to
generate an understanding of customer needs and requirements that can inform sales
prospecting and/or marketing program strategies
Utilise CRM software to track and measure all sales activity
Type de contrat CDI
Télétravail Non spécifié
Client Moody's
Description de la société Moody's is an essential component of the global capital markets, providing credit ratings,
research, tools and analysis that contribute to transparent and integrated financial markets.
Moody's Corporation (NYSE: MCO) is the parent company of Moody's Investors Service, which
provides credit ratings and research covering debt instruments and securities, and Moody's
Analytics, which offers leading-edge software, advisory services and research for credit and
economic analysis and financial risk management. The Corporation, which reported revenue of
$4.4 billion in 2018, employs approximately 13,100 people worldwide and maintains a
presence in 42 countries. Further information is available at www.moodys.com.
Moody's Analytics provides financial intelligence and analytical tools supporting our clients'
growth, efficiency and risk management objectives. The combination of our unparalleled
expertise in risk, expansive information resources, and innovative application of technology,
helps today's business leaders confidently navigate an evolving marketplace.
Localisation Paris (75)
Pays Array

Description du profil Typically a Moody’s employee working at this level would have between 1 and 2 years of new
business development experience.
Bachelors’ degree in finance, economics or related area required
Experience in a sales/ new business development role
Comfortable on the phone and managing objections
Fluent in English and French is essential.
Clear written communication skills
Creative problem-solving skills and ability to diagnose issues and develop solutions
Ability to multi-task and to meet short deadlines.
Ability to work both independently and within a team environment, with focus and high attention
to detail
Fluency in French & English languages are a prerequisite
Moody’s is an equal opportunity employer. All qualified applicants will receive consideration for
employment without regard to race, color, religion, sex, national origin, disability, protected
veteran status, sexual orientation, gender expression, gender identity or any other
characteristic protected by law.
Candidates for Moody's Corporation may be asked to disclose securities holdings pursuant to
Moody’s Policy for Securities Trading and the requirements of the position. Employment is


https://alumni.skema.edu/

contingent upon compliance with the Policy, including remediation of positions in those
holdings as necessary.

Apply : https://careers.moodys.com/jobs/17751BR-sales-development-representative-paris/
Expérience Débutant (-3 ans)
Profil
Secteur Banque & Finance



